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Strategic Contract Intelligence With A Real
Moat, Finally

With Al built in, not bolted on. HyperStart CLM gives in-house counsel a single
Al-powered workspace that turns years of contract data into institutional intelligence.

SUMMARY

Chicago, IL — May 2026. HyperStart officially launches its next-generation Contract Intelligence
Platform: an end-to-end Al-powered CLM built to make your institutional legal and expert
knowledge compoundingly more valuable for you. Unlike peers still chasing benchmarks, this
company is doing one company, one vertical, and one contractual relationship at a time.

Would legal teams buy generic Al?

Every next CLM with an Al bolted on can parse, analyze, redline, track, and store contracts that
can be queried in natural language. The good ones even make sure your contract is generally
secure and compliant.

So, if buying generic Al-powered CLM doesn't give in-house counsel a moat, what does?

HyperStart CLM converges conversational, agentic, and extractive Al, which puts us in a rare
and exciting territory.

1. Conversational Al:

Access the cross-contract and cross-function insight you really need. With HyperStart, you can
unravel context AND pinpoint what your next steps look like more confidently:

‘How did this clause trend over the last decade in our software contracts?’ or ‘Tell me about how
our risk appetite has evolved historically as you identify liability, indemnity, exposure, risk levels,
and required stakeholders?’

“One of the things that surprises our customers is that our Conversational Al can be
trained on your GC, CFO, or CIO expertise. Current LLMs train on limited datasets.
HyperStart makes multiple calls to ensure reliability and access to comprehensive,
comparable data. Instead of playing one LLM against another, you have access to
fuller, deeper, clearer real-time information with citations.”




| - HyperStart Knowledge Suite

2. Agentic Al:

Modern CLMs do point solutions well. Or if they are end-to-end, bundled packaging makes them
too complex to use. Can you have agents that dance step into flawless contract workflows? Can
you have them understand what’s important to each user, which contract clauses need to be
reviewed by whom, what multipliers you’ve committed to, who finally signs off on them, and all
that at scale? Does that include non-standardized and high-risk language? Can all this neatly
comply with your GC’s rules?

We continually optimize your contract TAT based on reality. So, you can go back to thinking
bigger.

3. Extractive Al

The other problem is revenue leakage. Renewal windows missed. Payment milestones not
triggered. Liability caps silently exceeded. Obligation deadlines that were mismanaged.
HyperStart monitors each of these terms against your specific business rules to scrutinize
transaction values, commitments, and financial multipliers.

So, you’re going from dashboards to boardrooms with a real legal and financial data backbone,
asking:

Which contract terms work and don’t work for your specific business model?

How does your leadership team actually make risk decisions and why?

Which regulatory requirements matter for your specific products?

What legal positions have you taken on gray-area issues?

"The opportunities for converging these technologies are abundant. But the benefits
cannot be switched on without the right technical foundations. HyperStart unlocks
institutional knowledge hiding in plain sight. It deeply understands your
organizational context, language, and DNA and safely does the heavy-lifting.

— HyperStart Knowledge Suite

Our customers are across the US and APAC. We’re particularly thrilled about our recent
partnership with Lumelight. The company possesses deep regulatory expertise with exceptional
attorneys and regulatory specialists who are fluent in the current state and federal laws. Our Al
further strengthens their strategy.

Public models know the law, but only HyperStart knows the risk appetite, product constraints,
and go-to-market strategy that work in practice.

"We obsess over one question: does this make the user better at their job, or does
it force-fit another tool into their work? Every workflow, every interface decision,
every feature — is designed around people, not the other way around."



— HyperStart Knowledge Team

The bottom line

The number of patents and the most powerful models don’t guarantee a solid in-house counsel
strategy.

Those who combine invention with legal foresight, orchestrate automations across real
workflows, and wrap scalable systems efficiently are more likely to defend with expertise, lock in
trust, and adapt with resilience.

While every other CLM is chasing benchmarks, HyperStart is aiming for the long arc of Al. We
customize from the ground up, where businesses actually work—one customer, one vertical,
and one contractual relationship at a time.

Getting started in 4 weeks
If you're still reading, you read that right. Implementation is 4 weeks.

The system adapts to how your team works today, learning from historical precedents and
surfacing the workflow optimizations as patterns emerge. Most customers have their first real
insights within 48 hours of onboarding.

Book a demo, and we'll show you exactly what your contracts already know.
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